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Ameriprise Unveils Ultimate Advisor Partnership,
With Capabilities and Support to Help Advisors Grow
2.5Xs Faster than Key Competitors
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The company’s proprietary, seven-point strategy fuels industry-leading growth for advisors and provides innovative

technology and support to deliver an outstanding client experience

MINNEAPOLIS--(BUSINESS WIRE)-- Ameriprise Financial, Inc. (NYSE: AMP) today introduced a new go-to-market

strategy designed to help �nancial advisors accelerate growth in their businesses and deliver an excellent and

highly-referable level of service to clients. The Ultimate Advisor Partnership  brings together the capabilities and

support the �rm has developed as a leader in �nancial planning with a track record of exceptional customer

satisfaction scores. Advisors who are already a�liated with the �rm or who choose to join Ameriprise can take

advantage of the Ultimate Advisor Partnership to promote e�ciency, di�erentiate their practices and drive

satisfaction through a digitally advanced and integrated client experience.

In developing the Ultimate Advisor Partnership, Ameriprise zeroed in on seven drivers of growth and satisfaction

that have proven to help Ameriprise advisors grow 2.5Xs faster on average than key competitors. Combined

with the company’s culture of support and independence, the seven-point strategy enables

advisors to scale their businesses, deepen client relationships and drive referrals for future

growth.

1. Integrated Technology – Ameriprise advisors are equipped with an integrated suite of technology designed

around the way they and their clients live and work. The �rm’s digital capabilities and innovative web and mobile

sites are available to advisors and clients anywhere, anytime, on any device – with 99.9% reliability.
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2. Advice & Solutions – Ameriprise o�ers more �nancial planning tools, support and �exibility than any other �rm

in the industry. As part of its integrated advice capabilities, Ameriprise provides access to hundreds of thousands of

investment products and a simpli�ed managed accounts program available through a single Custom Advisory

Relationship.

3. Brand & Marketing – Ameriprise advisors are backed by a strong national brand that is supported by multi-

million-dollar advertising campaigns. The �rm also gives advisors access to turnkey local marketing programs, tools

and experts to help them create awareness in their communities that’s unique to them.

4. Service, Operations & Compliance – Ameriprise provides advisors with award-winning service and access

to digitally-enabled tools that make processing business simple. The �rm’s compliance oversight is smart,

streamlined and integrated into existing tools and processes, which helps protect advisors and clients.

5. Practice Management – The company gives advisors access to hundreds of �eld leaders and coaches across

the country who connect them to the systems and tools that deliver on their individual business plans.

6. Learning & Development – The �rm’s in-person and online learning resources are designed to help advisors

and their sta� grow professionally, operate optimally and serve clients well.

7. Transition Support – Advisors who transition to Ameriprise are in good hands—they’re supported by teams of

experts who work one-to-one with advisors to help them create a customized plan to ensure a smooth transition.

Ameriprise was recently ranked #1 in helping advisors ramp up once they’ve moved to the �rm .

“Ameriprise o�ers a premium support model that not only helps advisors grow faster than the competition, but

also allows them to create operational e�ciencies in their practices, ultimately giving them more time to focus on

what matters most – spending more time with their clients,” said Bill Williams, Executive Vice President of the

Ameriprise Independent Advisors channel. “We’ve invested hundreds of millions of dollars into a tried and true

strategy that works exceptionally well and stands apart in the industry.”

“Advisors across the industry are impressed by the leadership commitment, surround-sound support, integrated

technology and �exibility we o�er at Ameriprise,” said Pat O’Connell, Executive Vice President of the Ameriprise

Advisor Group & Ameriprise Financial Institutions Group. “They see that their success is our success and we see it

the same way – it truly is the ultimate partnership.”

Ameriprise o�ers four ways for advisors to a�liate with the company

Advisors can select one of four distinct business models for their practice, each with the same product platform,

integrated technology, elite advisor programs and back o�ce support. Whether advisors a�liate with Ameriprise

through its independent, branch, credit union / bank or virtual models, the �rm o�ers the strength and support to

help them drive higher productivity, pro�tability and client satisfaction. To learn more visit ameriprise.com/why.
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https://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fnewsroom.ameriprise.com%2Fnews%2Fameriprise-financial-certified-by-jd-power-for-outstanding-customer-service.htm&esheet=52374958&newsitemid=20210208005118&lan=en-US&anchor=award-winning+service&index=1&md5=532de9fc67628d39a69817e3ff117ad1
https://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fameriprise.com%2Fwhy&esheet=52374958&newsitemid=20210208005118&lan=en-US&anchor=ameriprise.com%2Fwhy&index=2&md5=83f8fdf939c764e98ca42d50cfd08d8d


At Ameriprise Financial, we have been helping people feel con�dent about their �nancial future for more than 125

years. With extensive advisory, asset management and insurance capabilities and a nationwide network of

approximately 10,000 �nancial advisors, we have the strength and expertise to serve the full range of individual and

institutional investors' �nancial needs. For more information, or to �nd an Ameriprise �nancial advisor, visit

ameriprise.com.

 Company �lings and S&P Cap IQ. 2019 data represents trailing 12-months through 9-30-19. Ameriprise 2012

Revenue Per Advisor includes 12b-1 fees. Regional / Independent represents median of LPL, Edward Jones and

Raymond James PCG. Wirehouse represents median of Morgan Stanley and Bank of America Wealth Management.

 Analysis completed by McLagan for full year 2018 results. Peer group: Advisor Group, Cambridge Investment, LPL,

RJFS, WF-FINET.

Not Federally Insured | No Financial Institution Guarantee | May Lose Value

Securities o�ered by Ameriprise Financial Services, LLC. Member FINRA and SIPC.

Ameriprise Financial cannot guarantee future �nancial results.

Ameriprise Financial and the �nancial institution are not a�liated

Investment advisory products and services are made available through Ameriprise Financial Services, LLC, a

registered investment adviser.

Ameriprise Financial Services, LLC is an Equal Opportunity Employer.

© 2021 Ameriprise Financial, Inc. All rights reserved.

View source version on businesswire.com: https://www.businesswire.com/news/home/20210208005118/en/
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